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Oncumnnina «CTparteris i TakTuka BeAeHHA MiXHapOAHUX NeperoBopis» CNpsiMOBaHa Ha O3HaWOMISIEHHS
CTYAEHTIB i3 OCHOBHVMMMW MOHATTAMM Ta KIOYOBUMU npobnemamm Teopii Ta NpakTUKU NeperoBopis, (popMyBaHHS
CUCTEMIN 3HAHb NPO CTPATETIIO | TAKTUKY NEPErOBOPHOIO NPOLIECY @ TAaKOX O3HANOMIIEHHS CTYAEHTIB 3 iCHYHOUUMHU
po3pobkamu B cdepi MixHapogHMX neperoBopis, chopMyBaTh NPaKTUYHI HABMYKM X 3aCTOCYBaHHS.

CTpykTypa Kypcy

FoanHu Tema Pe3ynbTaTi HaB4YaHHSA 3aBpaHHA
(nek. /
npak.)
1. IcTopia cTaHOBNEHHS iIHCTUTYTY 3HaTu icTopito Ta reHe3nc MNeperoBOpHOro npouecy; (IHaMBioyanbHi
4/1 |neperoBopis BMIiTK nosicHioBaT! 6a30Bi TEPMIHW. 3aBOaHHsA
2. Teopii npoBeAeHHs1 NeperoBopis O6rpyHToBYBaTM pi3Hi HaykoBi nigxoau Ta 3HaATW |lHOMBIAyanbHi
4/1 OCHOBHi acrekTM | BWCHOBKM Cy4YaCHUX Teopi | 3aBAaHHs
NPoBEeLEHHA NEPEroBopiB
3. MixHapoaHi neperosopu: 3MicT Ta O6r'pyHTOBYBaTH 3MICT Ta KnacudikaLito MiXkHapoaHMX pynos.i
4/2 Knacudikauis NneperoBopiB; 3HaATW 3aranbHi NpaBufia MOBEAIHKM Ha | 3aBAaHHS
neperosopax
4. MixxHapogHo-npaBoBi 3acagu 3HaTM  HopMaTuBHO-NpaBoBy 6a3sy  NpoOBeAEHHS "pynosi
neperoBopiB MiXXHapOAHMX MeperoBopiB Ta BMiTU BUKOPUCTOBYBaTU 3aBaaHHA
4/2 OCHOBHi KOHBEHL,jI Ta iHWi MiXHapOAHO-NPaBOBi aKTw,
o peryniowTb neperoBopHNiA npouec Ha
MiXHapOAHOMY PiBHi
5. NigroToBka 00 BeAeHHA neperoBopiB. |[BMiT opraHizoByBaTM MigroToBKy nNeperoBopis Ta |lHAUBIAYyanbHi
472 MOZLENIOBaHHA NMPOLLECY NePEroBopis 3aB[aHHA
6. MNeperosopHuin Npouec Posymit ocobnuBocTi Ta €eTanu neperoBopHOro |IHAvBIAyasnbHi
4/2 npouecy Ta BMITU pearyBaT¥ Ha MaHinynauil nig yvac 3aBOaHHsA
neperoBopiB: 1



7. lMNoBeniHKOBI npunomu Ha [3HaTM nNpo  MoAeni MOBEQiHKM  napTHepiB Yy pynosi

4o |[neperosopax neperoBOpHOMY npoueci Ta MCUXOMOriYHi  TMNn y | 3aBOaHHA
CriNKyBaHHi Ta neperosopax.

8. HauioHanbHi Ta ocobucTicHi ctuni [3HaTU Mpo HauioHanbHi OCOGNMBOCTI CMiNMKyBaHHA 3 I"pynosi

4/2 |BepgeHHs neperoBopis napTepamu 3 pi3HNX KpaiH i KOHTUHEHTIB. 3aBAaHHA
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MoniTunka ouiHOBaHHA

e[lonitTmka wWono AeanavHiB Ta nepecknagaHHA: [ns BMKOHAHHA iHOMBIOyanbHWX 3aBOaHb i MPOBEAEHHSA
KOHTPOJSIbHUX 3axXOAiB BCTAHOBMIOIOTLCA KOHKPETHI TepMiHW. [epecknapaHHa moaynie BiabyBaeTbca i3 Ao3Bony
JeKaHaTy 3a HafABHOCTI MOBAaXHMX NPUYMH (Hanpuknag, nikapHsaHuin).

e [onitTMka Woao akageMiyHoi [oOpovecHOCTI: BukoprcTaHHA ApyKOBaHUX | eNEeKTPOHHMX Axepen iHdopmalii nig,
Yyac KOHTPONbHUX 3aX0fiB Ta eK3aMeHiB 3a60pOHEHO.

e[loniTmka LWWoao BiOBiAyBaHHA: BigBigyBaHHs 3aHATL € O0OOB’A3KOBMM KOMMOHEHTOM OLHIOBaHHA. 3a
06’€EKTMBHUX MPUYUH (Hanpuknag, KapaHTUH, BOEHHWWA CTaH, XBOpoba, 3aKOpAOHHE CTaXyBaHHSA) HaBYaHHS MOXe
BifOyBaTNCh B OH-NaiH hOPMi 3@ MOrOAXEHHAM i3 KEPIBHUKOM KypCy 3 [IO3BOJY OUPEKL,i IHCTUTYTY.

OuiHOBaHHA
OcTaTo4Ha ouiHKa 3a KypC pOo3paxoBYETbCA HACTYMHUM YNHOM:

Mogaynb 1 Mogaynb 2 Mogaynb 3 Mogaynsb 4
20% 20% 5% 15% 40%
[MoTouYHe ouiHIOBaHHSA MoaynbHUA KOHTPOJb TpeHiHr CamocrTinHa Ek3ameH
BU3HAYaETbCA AK nepepnbayae ouiHKy (OuiHka poboTa MICTUTb 3 TEOPETUYHUX i 1
cepenHe apudmMeTnyHe| 3aBAaHb MO KOXHIN TEMi. |BUCTaBNSIETHCS (OuiHka NpaKTU4HE 3aBOaHHS .
3 OUiHOK, oTpuMaHux | OuiHKa BUCTaBNASIETLCA K | 3a BUKOHAHE |BUCTaBIIAETHCS KoxHe 3aBaaHHsA
Mg Yac 3aHATb cyma oTpumaHmnx 3aBOaHHs) 3a BUKOHaHe | OLiHI0ETbCA MaKce. 25 6anis
3a KOXHe 3aBAaHHA 6anis 3aBgaHHsa) | OuiHKa BUCTaBNSAETBCA 9K
(1 3aBgaHHsA - makc. 25 CyMa OTpUMaHuX 3a KOXHe
6anis) 3aBaaHHA banis

llkana ouiHtOBaHHSA CTYAEHTIB:

ECTS Banun 3wmicT
A 90-100 BigmiHHO
B 85-89 Lobpe
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C 75-84 Lobpe

D 65-74 3afoBinbHO

E 60-64 ocTtaTHbO

FX 35-59 He3a0BifNbHO 3 MOXIIMBICTIO NOBTOPHOIO
CKnapaHHs

F 1-34 He3aa0BiNbHO 3 000B’I3KOBMM NMOBTOPHUM KYPCOM




